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Why sell Dropbox Business

Opportunities to attach

300K connected apps
Works on any device, any OS

Easy to position

500M users in 8M businesses
Large installed base, high familiarity

Recurring revenue

Addresses customer needs
Renews each year

Positions seller as trusted advisor
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500M
people

41B
API calls/month

200K
biz customers

3.3B
connections

10M
AU accounts

The largest collaboration network in the world



Then Now

Internal

Customer

Partner

Supplier

Harvard Business Review, February 2016

80% of time wasted in meetings, 
emails and on the phone

Collaboration has changed



Modern work has created silos



Dropbox connects silos
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Great brands adopt Dropbox Business regionally and abroad..
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IT Value Business Value

Risk Avoidance Revenue Growth

Cost Savings Productivity & Process Improvements

Dropbox Business value



End users are 
leading the way

News Corp

Pricing /
legal

Creative /
marketing

Account 
team

Client / ad
agency

Proposal Booking Launch Tracking

Build
pitch deck

Send RFP

Meet with client 
and share deck

Create
proposal

Upload IO
and share

Campaign
Recap meetingCreate

opportunity

Edit proposal

Approve
proposal

Sign IO
Go live 

and share 
screenshots 
with client

Weekly
optimization

check-ins

Dropbox Business powers the advertising planning and buying process

ROI of user-driven workflows





Video Case Study: http://bit.ly/dropbox-customer-wondersauce
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500M 3.3B 100K



Works for everyone, everywhere

• Work seamlessly – anywhere

• Empowering everyone

• Adoption = Control



Thousands of integrations
Empowers existing workflows



Microsoft + Dropbox: 
Better Together

Office client Office mobile Office online



single sign-on

two-step verification

directory integration

admin console

audit log

sharing controls 

remote wipe

account transfer

compliance

ONBOARD MANAGE OFFBOARD

A solution for IT



API-first approach to integration

Data migration Data migration SIEM

Data loss prevention / CASB

Identity & access management

DRM EMM eDiscovery & legal hold



12.7

7.1

1.8

1.0

0.0 5.0 10.0 15.0

Sync time (in multiples)

Large file sync testSecure Architecture



Try Dropbox Paper today on 

http://paper.dropbox.com
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Sales Synergies & Discovery Questions

DEVICE REFRESH OFFICE REFRESH

APP ATTACH SERVER ATTACH

+

+



Why sell Dropbox Business

Recurring revenue
15% Gross profit margin on renewals!

Great margins for you
20% Gross profit margins!

Easy to position
500M users in 8M businesses

Beachhead + strategy
New accounts / strategic accounts



Comparison:

• Dropbox Basic

• Dropbox Pro

• Dropbox Business

• Dropbox Enterprise



Customer Insights…



We’re in the Ingram Marketplace! 
Come to our booth to learn more from our experts




